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Editorial

By Stephen Ryan

The Next Gen program is in full swing and we are pleased 
to say that enthusiasm and participation are at an all time 
high.

The Next Gen Reps have started hosting their regional 
meetings, and have been taking part in local agricultural 
events. The Reps gathered in Brisbane in June to meet industry 
professionals and to further discuss the future of the sugar 
industry and to finalise the Next Gen Industry Action plan.

Next Gen Officer, Gerard Puglisi, said the consistent interest 
in the Next Gen program from cane farmers from across all 
sugar regions was overwhelming.

“Young cane farmers in particular are crying out for 
industry knowledge and advice that will help them run 
profitable businesses into the future,”

As always, all young farmers and industry professionals are 
encouraged to join the program. We hope you enjoy the second 
issue of Next Gen Farmer.

Remember to keep up to date with all that is going on via 
our website, nextgenfarmer.com, our Facebook page ‘Next 
Gen’ or follow us on Twitter: @nextgenfarmer. To receive the 
monthly Next Gen Farmer E-Newsletter, please email  
admin@acfa.com.au. n
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For Phil Deguara, cane farming is in the blood. A fourth 
generation cane farmer, Phil runs a 300 hectare cane farm 
together with his father, John, in the Mackay region.

At the recent Case IH Step UP! Conference on the 
Gold Coast, Phil was announced as a regional Next Gen 
Representative. With an already established young farmer group 
in Mackay, Phil will continue his work to encourage and support 
young people in the sugar industry.

“There are 20 members in our group and we meet about 
four times a year. So far we have completed study trips to 
Brisbane to meet industry organisation representatives from 
Queensland Sugar Limited (QSL) and BSES. Our group also 
attended the 2012 Grower Innovative Virtual Expo (GIVE) in 
Yamba, NSW.” Deguara said.

In talking about the ‘Next Gen’ program Phil explains, “The 
program should increase knowledge, expand networks and give 
young growers more confidence to get involved in industry 
matters. We want to show the industry and government that 
there is a next generation that wants to continue in the sugar 
industry.”

Husband to Frances, and father of two (Ricky 5, Lucy 2), 
Phil enjoys nothing more than spending rare ‘down-time’ with 
his family.

“Although I do not get much spare time normally, when I do 
I love waterskiing and spending time with my family”

Phil’s enthusiasm for ensuring a viable and sustainable 
future for the sugar industry is clear. As well as being heavily 

involved with numerous Reef Catchments case studies, Phil is 
always looking out for ways to improve farm practice.

“We have recently installed three soil moisture probes on 
the farm which will allow us to determine the high and low 
limits of moisture and in turn establish when to irrigate and 
how much to apply.”

Phil’s passion for farming and eagerness to ensure a 
promising future for the sugar industry is obvious.

“Being a farmer to me means understanding the land, being 
inventive and being able to adapt to change.” n

Next Gen farmer spotlight –
Phil Deguara

Phil’s own ‘next gen’ –  
daughter Lucy and son Ricky.

Phil is a member of the Mackay 
young farmer group which meets 
about four times a year. Some of 
the 20 strong group are pictured 
here on a recent study trip.



For the first time since being announced as representatives 
(Reps) at the successful Case IH Step UP! Conference in 
March, the regional Reps from young cane farmer group, 

Next Gen, met in Brisbane recently.
Established in 2012, the Next Gen program focuses on 

the importance of ensuring the more established farmer is 
encouraged to transfer the wealth of their knowledge to the 
incoming generation and that they are exposed to all available 
resources to ensure a viable and sustainable cane industry.

Discussions for the day focused around current sugar 
industry issues, including Yellow Canopy Syndrome (YCS), 
increased production costs and forecasts for this years crush.

Also on the agenda was a discussion around the future of 
the program, including potential projects for 2013–14, along 
with finalising an industry action plan.

Next Gen Officer, Gerard Puglisi, said “We have some 
exciting projects in the pipeline for the program which we feel 
will be highly beneficial to young cane farmers industry-wide.”

The Next Gen Reps also had the opportunity whilst in 
Brisbane to meet with Queensland Sugar (QSL) Managing 
Director and CEO, Greg Beashel and Sales and Development 
Manager, Brent Casey for a highly informative discussion on 
the global sugar market.

The group also took part in a tour of the BSES laboratories 
and Glasshouses where they witnessed first hand the research 
going into GM cane, foreign cane varieties and biosecurity.

The knowledge and understanding gained by the Next Gen 
Reps from these meetings will now be taken back to their own 
specific regions and shared with their local Next Gen groups.
For more information please contact 
Amanda Sheppard on 07 3839 1900. n
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Next Gen Reps meet in Brisbane

The Regional Reps, seen here with 
a famous performing seal – and 
Slammin’ Sam Kekovich – were 
introduced at the very successful Case 
IH Step UP! Conference in March.

The Reps recently toured the 
BSES Brisbane laboratories and 
glasshouses where research into 
GM cane, foreign cane varieties 
and biosecurity is conducted.



At the Case IH Step UP! Conference in March, delegates 
were asked to fill out a survey to help build an industry 
action plan for the Next Gen program.

Delegates took part in the survey which asked them to rank 
a number of industry issues in order of importance as well as 
answer questions about farm ownership, size and plans for 
purchasing farms in the future.

It became clear that the top three issues as seen by the 
participants as items of significance in the sugar industry were:
•  Increased cane varieties;
•  Soil health and nutrition; and,
•  Cost of production – water, electricity, irrigation and fuel – 

see Table 1.
With the average age of participant of 33, the survey gave a 
valuable insight into what the next generation of sugarcane 
farmers feel is important in their industry.

In June, the Next Gen Representatives, along with Next Gen 
Officer, Gerard Puglisi, met in Brisbane to work together to 
form an industry action plan based on the produced results. The 
Reps consolidated the top ten points identified by the survey 
into three categories:
•  Finance;
•  Farming; and,
•  RD&E. n

NextGen Farmer      5

Next Gen industry action plan
TABLE 1: Issues ranked in order of Importance
Item Overall rank

Increased�cane�varieties 1

Soil�health�and�nutrition 2

Cost�production�–�water,�elec,�irrigation,�fuel�etc 3

Finance 4

Lack�of�support�for�farming/farmers 5

Access�to�extension�and�advisory�services 6

Eduction�and�farm�management�skills 7

Knowledge�sharing 8

Precision�farming 9

Ownership�incentive�programs 10

Farming�technology 11

Asset�costs 12

Price�risk�management 13

Weather�and�climate�issues 14

Chemical�registration 15

Single�desk�marketing 16

Supply�contract�issues 17

Consumer�perception�of�sugar 18

Off�farm�income 19

Other 20

Visit Your Local Fertiliser Store

FREE INFO LINE: 1800 244 009
Email: info@advancednutrients.com.au

WWW.ADVANCEDNUTRIENTS.COM.AU

Maximising Your Profits
Minimising Your Costs

Call Us To 
Find Out How!

With



‘Cane-Trends’ Bundaberg, May 16, 2013
Next Gen was pleased to have a stall at the recent 

Canegrowers ‘Cane-Trends 2013’. Bundaberg Next Gen Reps, 
Josh Buchbach and Gavin Lerch, along with Next Gen Officer, 
Gerard Puglisi, were happy to see a good turnout at the event.

Cane-Trends this year focused on ‘Weed Management’. 
During the day, growers got the chance to speak with experts in 
weed and pest management as well as view demonstrations by 
BSES on the newly developed ‘Weed Seeker’ technology.

After ‘Cane-Trends’, the Next Gen Bundaberg team hosted 
a relaxed industry meeting. Over a professionally cooked BBQ 
and a cold drink, growers young and old gathered together to 
network with not only other growers, but also QSL Industry 

Relationship Manager, Cathy Kelly, and NAB Agribusiness 
representatives, Mitch Voss, Wayne and Krystal Golchert.

Thank you to all who attended the Next Gen Bundaberg 
meeting, it was great to see you all!
Rotary FNQ Field Days, May 29–30, 2013

Next Gen was pleased to take part in the recent Rotary 
FNQ Field Days that took place this week at Kerribee Park, 
Mareeba.

With the FNQ Rotary Field Days being the largest, most 
comprehensive showcase of agricultural equipment, products 
and services in Far North Queensland, Next Gen Reps Erik 
D’Urso and Gerard Padovan, along with Next Gen Officer, 
Gerard Puglisi, were happy to take part in the event.

We would like to thank Carla Keith from QSL for sharing 
her stall with us and also thank all of those who visited us at 
the stall.
Innisfail Meeting, June 1, 2013

On Saturday, June 1, Next Gen Rep, Erik D’Urso, hosted his 
first Next Gen meeting in Wangan in Far North Queensland.

The purpose of this meeting was for Erik and Next Gen 
Officer Gerard Puglisi to talk to the local young farmers about 
the program and gauge interest.

Both Erik and Gerard were very pleased with a turnout of 
around 30 young farmers at the event. n
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Great Land is a new biotechnology product that’s not just
proven in research, it's proven where it counts – in cane
fields across Queensland. So if you’re interested in a   product
that unlocks your soil’s true potential, and is better for your
ground’s natural balance – get some Great Land.
Growing tomorrow. 

P +61 3 9018 2230  E info@greatland.net.au

www.greatland.net.au

Enquire now to secureproduct for 2013 plant andratoon crops.

TM

Photo taken at Great Land test site in Tully, Queensland 

Not just
labtested,
cane field
proven.

Great Land unlocks your soil’s true 
potential!

Great�Land�is�an�innovative�biological�fertiliser�that�was�introduced�into�
Queensland�cane�fields�in�2011.�Great�Land�is�a�patented�liquid�product�that�contains�
a�group�of�naturally�occurring�bacteria�that�interact�with�plants�to�accelerate�the�
efficient�use�of�nutrients�in�the�soil.

Great�Land�has�been�used�in�North�Queensland�to�good�effect,�resulting�in�
significant�increases�in�the�rate�of�establishment,�above�ground�growth�and�numbers�
of�cane�tillers.�But�the�major�differences�being�observed�are�in�root�growth,�which�
should�translate�to�an�increase�in�yield�and�enhanced�profitability.

Use�of�Great�Land�led�to�improved�phosphorus�utilisation,�which�has�significant�
implications�for�
the�current�reef�
regulations.�Supporting�
soil�work�conducted�at�
Environmental�Analysis�
Laboratories�(EAL)�
also�demonstrated�
increases�in�available�
nitrogen,�phosphorus,�
potassium�and�calcium�
in�the�Great�Land�
treated�soil.
For more information on 
Great Land please contact 
Tom Colrain on  
0488 101 742 or go to 
www.greatland.net.au

Cane plants from Tully showing 
difference in root growth (Great 
Land treated on the left).

On the road with Gerard Puglisi
Gerard Puglisi about to hit the 
road in the Cane Captiva.



2013 QSL Pool Performance
Growers can monitor the performance of all of QSL-

managed pools across the season via the Pool Price 
Matrices published on the QSL website (www.qsl.com.
au). Growers are also able to track how much of the pools have 
been sold and priced by QSL. The prices are shown in Gross 
$A /mt IPS, and are indicative only.

The Net Price reflects the Gross Price +/– an allocation from 
the QSL Shared Pool. The prices shown below for the soon 
to be finalised 2012 season and the current 2013 season are 
current as at 31/05/13. The 2013 rounded prices do not reflect 
the allocation from the QSL Shared Pool.

2013 Season Market Update
By�QSL�Treasurer�Stephen�Stone

After a long downtrend, we have seen signs of a potential 
recovery in raw sugar prices. As the Brazilian crush progresses 

we are seeing more support from ethanol production. 
After making new contract lows at 16.17 c/lb, in mid 
June, the July 13 contract rallied to 17 c/lb, as we 
approach expiry. QSL’s short term view is that we may 
see a further strengthening in raw sugar prices, but any 

lift in prices may be modest due to:
•  The Brazilian currency depreciating by 10% during the past 

month. This allows the Brazilian producers to accept lower 
global prices, bringing their hedging forward;

•  Large Brazilian and Thai producers are underweight price 
hedging for the current season; and,

•  As sugar prices rally, the diversion to ethanol quickly 
becomes less attractive. Ethanol will now behave like a price 
ceiling during the crush, capping price gains in sugar prices.
For these reasons, we are reluctant to suggest prices will 

rally significantly. Stronger prices should be taken advantage 
of, and should provide more attractive hedging levels for the 
latter part of the Australian raw sugar crush.

Last year we sold approximately 2.7 million tonnes of 
Queensland sugar to 19 customers in Asia (90%), New Zealand 
(7%) and North America/EU (3. The sales outlook for the 2013 
season is similar and we are already well sold for the season 
to Japan, Korea, Malaysia and Indonesia. Our traditionally-
lucrative US Quota sales are still looking uncertain, with a 
strong season in the US and their trading partner Mexico seeing 
a drop in US returns that currently makes it uneconomical 
to take on the additional transportation costs associated with 
selling into the USA. At present we are under no obligation to 
use our US Quota allocation and we will continue to monitor 
the situation, but at the present time the best returns come from 
selling into Asia and so that’s what we’re doing. n
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We’re here to stay, how about you?
The Future Farmers Network (FFN) is Australia's only 
national youth agricultural organisation. 
We connect, inform and support the next 
generation as they peruse a career in agriculture.

Future Farmers network 
director leads from the front

Trans-Tasman�rivalry�takes�an�unexpected�turn�this�June�as�three�
Australian�young�farmers�venture�across�the�ditch�in�pursuit�of�the�
prestigious�Fieldays�2013�Rural�Bachelor�of�the�Year�title.

Future�Farmers�Network�(FFN)�Board�Director�Dan�Korff�leads�
the�team�of�NSW�horticulturalist,�Andrew�Blake�and�Victorian�third�
generation�mixed�farmer,�Sam�Trethewey.

�“While�it�would�be�an�honour�to�bring�the�title�back�to�Australia,�
the�real�motivation�for�participating�is�the�sharing�of�knowledge,�
skills�and�information�between�countries,”�Dan�said.

On�another�venture�FFN�recently�sponsored�young�cane�
farmers�Joe�and�Sam�Deguara�to�attend�the�ACFA�NextGen�StepUp�
Conference�at�SeaWorld�on�the�Gold�Coast.�FFN�also�provides�its�
members�with�travel�bursary�opportunities�as�one�of�the�many�values�
of�being�an�FFN�member.

As�the�only�national�youth�agricultural�network�in�Australia,�FFN�
is�committed�to�providing�a�national�platform�that�supports�those�
aged�18–35�pursuing�a�career�in�the�agricultural�industry.

For more information visit our website www.futurefarmers.com.
au or contact our Executive Officer, Annabelle Woods Email: admin@
futurefarmers.com.au

2012 net 2013 gross

QSL�Harvest�Pool $427.52 $386

QSL�Discretionary�Pool $436.63 $391

QSL�Actively�Managed�Pool $452.90 $395

QSL�Guaranteed�Floor�Pool $480.47 $390

QSL�US�Quota�Pool $467.05 $439�($351�AUD�per�tonne�
IPS�net)

QSL�2�Season�Forward�Pool $423.15 $424�AUD�per�tonne��
IPS�gross

Next Gen QSL updates…
June/July 2013
By Carla Keith, QSL Industry Relationship Manager

Carla Keith.



8      NextGen Farmer

Whether you’re preparing your land for flood irrigation, cultivating, planting, spraying, 
harvesting or hauling, Case IH has the machines to keep you going. With the power you 
need for peak efficiency and fuel economy, and cabs designed with operator comfort in 
mind, Case IH tractors, sprayers and cane harvesters will keep up with your demands 
while keeping you comfortable through long working hours. Talk to your local Case IH 
dealer today about technology to boost your productivity.

Visit caseih.com or call 1800 CASE IH (1800 227 344).

CANE COUNTRY DEMANDS REAL IRON

Case IH Australia


